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Home improvement contractors face numerous challenges while trying to complete projects on 

time and meet the needs of their customers. Many homeowners are hesitant to pay for large 

projects upfront, and contractors may not have the resources to finance projects themselves.

One of the most significant issues is managing cash flow, which can make or break a contractor’s 

business. One solution to this problem is to offer third-party financing options to their customers. 

HomeImprovementMoney.com can provide several benefits to contractors, including increased sales, 

improved customer satisfaction, and more efficient cash flow management.

This e-book is designed to provide home improvement contractors with an overview of the benefits of 

third-party financing with Home Improvement Money.com You’ll experience increased sales, improved 

cash flow, and enhanced customer satisfaction.

The great benefit of a contractor getting approved with Home Improvement Money.com 

is that we can qualify a large number of customers. We qualify homeowners using fintech 

underwriting algorithms. The underwriting is based on the income provided on the

homeowners application or what is known as ‘STATED INCOME.” This includes all the money the 

homeowner makes from pensions, alimony, salary, rental income etc.

We DO NOT require or ask clients for TAX RETURNS, W-2’s, PAY STUBS, or BANK STATEMENTS. 

These are UNSECURED LOANS with NO RECOURSE to the contractor and there’s NO MONEY 

DOWN required from the customer. Minimum credit scores are 580 and loan amounts up to

$55,000. Special circumstances may allow for increased loan amounts.

So often homeowners dream of installing a new kitchen, bathroom, or an addition to their 

house. However, many homeowners are also faced with emergency repairs on boilers, HVAC 

systems, plumbing and roofs. This program is a phenomenal solution for these scenarios where 

homeowners need emergency repairs and may not have the funds to do so.

This program looks to approve all types of home improvement specialist and any licensed 

professional who generates income working on a residential property which includes

Electricians  

Carpenters

Flooring Companies 

General Contractors

Heating and Air Conditioning Companies 

Landscapers

Masonry Companies

Plumbers

Painters

Pool installation Companies

Roofing Companies

Solar Panel Installers

Window installation Companies 

Other Specialty Trades Working 

Residential Properties.



Financing for Contractors with 
Home Improvement Money.com

As a home improvement contractor, you know that the key to growing your business and increasing 

revenue is to offer your clients quality work at affordable prices. However, many homeowners hesitate 

to invest in home improvement projects due to financial constraints. This is where Home Improvement 

Money.com comes in as a powerful tool to help your clients overcome financial barriers and allow 

them to invest in their homes.

Third-party financing refers to a financing option where a financial institution provides funding for a 

project rather than the homeowner paying for it upfront and out of pocket. In this case, this funding is 

then paid back over time by the homeowner, often with interest. In the context of home improvement, 

third-party financing can be used to finance large-scale home improvement projects that might 

otherwise be out of reach for many homeowners.

In this e-book, we will explore the benefits for a contractor offering financing through Home 

Improvement Money.com We will discuss how this financing option can help you increase your 

revenue, expand your customer base, and build long-term relationships with clients. We will also 

discuss how Home Improvement Money.com can help homeowners overcome financial barriers, 

allowing them to invest in their homes and improve their quality of life.

Whether you are a seasoned contractor looking to grow your business or a new contractor looking to 

establish yourself in the industry, this book will provide valuable insights and strategies for leveraging 

HOME IMPROVEMENT MONEY.com to achieve your goals. We will also discuss best practices for 

educating clients on their financing options and promoting financing options to potential clients.

Chapter 1:
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By the end of this book, you will have a clear understanding of the many benefits of getting approved 

by Home Improvement Money.com can provide for home improvement contractors, as well as the 

tools and strategies necessary to successfully implement financing options in your business.

In the following chapters we will discuss how it can help you:

Increase your sales and revenue 

Differentiate yourself from your competitors 

Build long-term relationships with clients 

Expand your customer base

Increase project size and scope

Offer more affordable payment options to clients 

Increase the perceived value of your services 

Streamline the payment process

Reduce the risk of non-payment

Access to marketing and promotional opportunities

Increase customer loyalty and retention

Provide financing options to clients with poor credit 

Align with environmentally friendly financing options

Tap into the growing trend of home improvement financing
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Chapter 2:

Home Inprovement Money.com
Helps Increases Sales and Revenue

One of the most significant benefits of offering third-party financing for home improvement 

contractors is increased sales. Many homeowners do not have the cash on hand to pay for large 

home improvement projects outright, which can make them hesitant to commit to a project. Once the 

contractor is approved by Home Improvement Money.com he can provide customers with a number 

of payment plans, making it more likely that they will move forward with the project.

Financing options also provide homeowners with the opportunity to complete larger or more 

expensive projects than they may have originally planned. For example, a homeowner who initially 

wanted to update their kitchen countertops may be more likely to invest in a full kitchen remodel with 

financing options available. This means that contractors have the opportunity to upsell their services 

and increase their sales revenue.

Another example, a homeowner may only be interested in replacing their roof, but with financing 

options available, they may be more inclined to also add solar panels or upgrade their HVAC system. 

This can lead to larger sales and more revenue for the contractor.

Another advantage of offering financing options is that it can make your business more competitive in 

the market. Many other contractors may not offer financing or may not offer the stated income loan 

programs we have and by doing so, you can differentiate yourself from your competitors.
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By promoting financing options through marketing efforts on their website and social media, 

contractors can reach a wider audience and position themselves as a go-to solution for affordable 

home improvement projects.

Financing options can also help contractors build long-term relationships with clients. By providing 

financing options and helping clients complete their projects, contractors can become a trusted 

partner for home improvement needs. Clients who have successfully completed a project using 

financing options may be more likely to return for additional projects or refer their friends and family 

to the contractor. You will also be able to attract new clients who are looking for affordable ways to 

complete their home improvement projects.

Overall, offering financing options can provide a significant boost to a contractor’s revenue and help 

them grow their business. By making their services more affordable and accessible, contractors can 

win larger and more profitable projects and increase their overall revenue.



C
h

a
p

te
r 3

Copyright © 2023 | Home Improvement Money.com All rights reserved 7

In addition to increased revenue, home 

improvement contractors can also experience 

improved cash flow by offering third-party 

financing. Cash flow is an essential aspect of 

any business, and it can be challenging for 

contractors who often must cover the costs of 

materials and labor before receiving payment 

from clients.

Our financing model helps contractors improve 

their cash flow by providing them with upfront 

payments. This means that contractors can 

receive payment for their services in full and can 

avoid the challenges that often come with waiting 

for clients to pay. In addition, they can avoid 

having to rely on their own cash reserves or credit 

lines to cover the costs of materials and labor.

Financing options provide contractors with 

predictable revenue streams. By getting approved 

by Home Improvement Money.com you will have 

a waterfall of financing options. Contractors

can now plan and budget their projects more 

effectively, knowing that they will receive payment 

for their services before the job even begins.

This also allows the contractor to buy materials 

in bulk or all at once, saving them money on 

materials, which ultimately adds more revenue to 

the bottom line.

Overall, improved cash flow is a significant 

benefit of offering third-party financing for home 

improvement contractors. By providing upfront 

payments, predictable revenue streams, and 

more effective expense management, contractors 

can improve their financial stability and position 

themselves for long-term success.

Chapter 3:

Home Improvement Money.com 
Helps Improved Cash Flow



Some additional ways contractors can improve 
their cash flow:

1.Faster Payment: By offering financing options, contractors can receive payment for their services 

more quickly. Instead of waiting for clients to save up the funds for a project, contractors can receive 

payment directly from the lender. This can help contractors improve their cash flow and maintain a 

steady stream of revenue.

2.Increased Cash Reserves: With improved cash flow, contractors can build up their cash reserves 

and have more money available to invest in their business. This can help contractors take on larger 

projects, hire more staff, invest in new equipment, or expand their operations.

3. Reduced Risk: When contractors offer financing options, they transfer the risk associated with non-

payment or late payment to the lender.

4.Improved Planning: With a more predictable cash flow, contractors can better plan for their 

business’s future. This can include investing in innovative marketing campaigns, hiring additional staff, 

or expanding into new markets.

5.Flexibility: Financing options can provide contractors with greater flexibility in their operations. For 

example, if a contractor has a slow month, they can take on a smaller project that can be completed 

quickly to maintain their cash flow.

6.Reduced Overhead: Offering financing options can reduce overhead costs associated with 

collecting payments from clients. This can include expenses related to processing payments, following 

up on delinquent payments, and managing accounts receivable.

7.Lower Expenses: By reducing the administrative burden associated with invoicing and payment 

collection, contractors can lower their expenses and improve their bottom line. With financing options, 

a third-party handles payment processing and collections, which means contractors don’t have to 

chase down payments from clients. This can free up time for contractors to focus on other aspects of 

their business, such as completing projects or finding new clients. Additionally, third-party financing 

companies often have more resources to devote to collections efforts, reducing the likelihood of 

delinquent payments or non-payment.

8. Improved Conversion Rates: Financing options can make it easier for clients to say yes to projects,

leading to higher conversion rates and more successful sales.

9.Better Quality Customers: Customers who can secure financing for their home improvement 

projects are often better quality customers. This is because they have been pre-qualified for financing 

and have demonstrated their ability to pay for the project. Contractors who work with customers who 

are pre-qualified for financing are more likely to get paid on time and avoid issues with non-payment.
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7 Reasons Why Home Loans Financing Creates  
Increased Customer Satisfaction and Loyalty

As a home improvement contractor, you want to provide the best possible service to your customers. 

Offering financing via Home Improvement Money.com can help you achieve this by increasing 

customer satisfaction and loyalty. Here are some ways that financing options can benefit your 

customers:

1. Enables customers to complete larger projects: Many homeowners have a list of home

improvement projects that they would like to complete but cannot afford all at once. Offering 

financing options allows customers to complete larger projects and pay for them over time, making it 

easier for them to achieve their home renovation goals.

2.Offers flexibility and convenience: Customers appreciate the flexibility that financing options 

provide. They can choose a plan that fits their budget and pay for the project over time, rather than 

having to pay for everything upfront. Financing options also provide the convenience of being able to 

apply for financing online or over the phone, which saves time and effort.

3.Reduces financial stress: Home improvement projects can be expensive, and many homeowners 

may not have the cash on hand to pay for them. Financing options can reduce financial stress by 

allowing customers to spread the cost of the project over a longer period, making it more manageable 

and less overwhelming.

Chapter 4
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4.Increases customer loyalty: When customers are satisfied with the financing options you 

offer and the work you provide, they are more likely to come back to you for future projects. This 

can help to build long-term customer relationships and increase customer loyalty.

5.Enhances the overall customer experience: Providing financing options can enhance the 

overall customer experience by demonstrating your commitment to helping customers achieve 

their home renovation goals. Customers who are happy with the service they receive are more 

likely to recommend you to friends and family, which can lead to increased business.

6.Makes the sales process smoother: Offering financing options can make the sales process 

smoother by eliminating the need for customers to secure their own financing. This can save time 

and reduce the stress associated with securing a loan.

7.Increases transparency: When you offer financing options, customers can see all their 

payment options upfront, making the process more transparent and less confusing. This can help 

to build trust with your customers and improve the overall customer experience.
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Chapter 5

9 Reasons Why Home Improvement Money.com 
Financing Benefits The Contractor

1.Builds your reputation: Providing financing options can help to build your reputation as a reliable 

and trustworthy home improvements contractor. Customers who have a positive experience with your 

company are more likely to leave positive reviews and recommend you to others, which can help to 

build your reputation and attract new customers.

2.Increased Referrals and Word-of-Mouth Advertising: Satisfied customers are likely to refer their 

friends and family to contractors who provide financing options. By offering convenient financing 

options and providing exceptional service, home improvement contractors can create loyal customers 

who are eager to share their positive experiences with others.

3.Reduced Risk of Non-Payment: With third-party financing options, contractors can reduce the risk 

of non-payment, which can be a significant concern in the home improvement industry. Contractors 

can focus on providing high-quality work without worrying about payment issues.

4.Building Stronger Relationships with Lenders: Offering financing options can help contractors 

build stronger relationships with lenders. This can lead to better rates and terms, which can benefit 

both contractors and customers.



5.Increased Revenue: By providing financing options, home improvement contractors can 

increase their revenue potential. This can be a significant source of income, particularly for 

contractors who specialize in larger and more complex projects.

6.Repeat Business: Customers who have had positive experiences with financing options are 

likely to return for future home improvement projects. This can provide contractors with a steady 

stream of repeat business, which can be a valuable source of revenue and growth.

7.Differentiation from Competitors: Providing financing options can help contractors 

differentiate themselves from their competitors. Customers may choose a contractor who offers 

financing options over one who doesn’t because it provides more flexibility and convenience.

8.Improved Credit Standing: Contractors who provide financing options can improve their 

credit standing. This can lead to better rates and terms for future financing options, which can be 

beneficial for both contractors and customers.

9.Enhanced Professional Image: Offering financing options can help contractors create a 

more professional image. Customers may view contractors who offer financing options as more 

reputable and trustworthy, which can lead to increased business and referrals.
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Chapter 6:

As a home improvement contractor, it’s important to establish trust and credibility with your 

customers. Offering third-party financing can help you build that trust and credibility in several ways:

1.Demonstrating Financial Stability: When you offer third-party financing, you’re demonstrating 

that you have a stable business with a good credit history and have the financial capacity to get 

approved by a lending institution . This can be reassuring to customers who may be concerned about 

working with a contractor who is new or untested.

2.Providing Options: By offering third-party financing, you’re giving your customers more options for 

paying for their home improvements. This can be particularly helpful for customers who may not have 

the cash on hand to pay for a large project upfront.

3.Streamlining the Payment Process: Working with a third-party financing provider can simplify the 

payment process for both you and your customers. Instead of having to track down payments from 

multiple sources, you can work with a single provider to manage all of the financing.

4.Boosting Sales: Offering third-party financing can also help you boost your sales. By providing 

financing options, you may be able to close deals with customers who might have otherwise been 

unable to afford your services.

5.Building Long-Term Relationships: When you offer financing options, you’re building long- 

term relationships with your customers. By helping them pay for their home improvements, you’re 

demonstrating that you care about their needs and are invested in their satisfaction.

6.Enhancing Your Reputation: When customers are happy with your services and financing options, 

they’re more likely to recommend you to their friends and family. This can enhance your reputation 

and help you build a larger customer base.

7.Reducing Stress for Customers: Home improvement projects can be stressful for customers, 

particularly when it comes to paying for them. By offering financing options, you can reduce some of 

that stress and make the process easier and more manageable for your customers.
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8.Providing a Competitive Edge: Offering financing options can also give you a competitive 

edge over other contractors who may not offer similar services. This can help you stand out in a 

crowded marketplace and win more business.

9.Establishing Expertise: Working with third-party financing providers can help establish you 

as an expert in your field. By understanding the financing process and being able to guide your 

customers through it, you’re demonstrating your knowledge and experience.

10.Increasing Customer Satisfaction: When you offer financing options, you’re giving your 

customers greater flexibility and control over how they pay for their home improvements. This 

can lead to increased satisfaction and happier customers.

11.Simplifying the Financing Process: Working with a third-party financing provider can 

simplify the financing process for both you and your customers. This can save time and reduce 

the administrative burden on your business.

12.Encouraging Repeat Business: When customers are happy with your services and financing 

options, they’re more likely to come back to you for future projects. This can help you build a 

loyal customer base and increase your revenue over time.

13.Demonstrating Transparency: When you work with a reputable third-party financing 

provider, you’re demonstrating transparency to your customers. This can help build trust and 

credibility in your business.

14.Providing Peace of Mind: Offering financing options can provide peace of mind to your 

customers, knowing that they have a reliable way to pay for their home improvements. This can 

make the process less stressful and more enjoyable for them.

15.Supporting the Local Economy: When you work with local third-party financing providers, 

you’re supporting the local economy. This can be an important consideration for customers who 

want to support businesses in their community.
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Conclusion

FILL OUT OUR SHORT APPLICATION TODAY SO WE CAN SCHEDULE AN APPOINTMENT WITH 

OUR ON BOARDING DEPARTMENT

In summary, offering financing options can help home improvement contractors improve their 

cash flow by reducing payment delays, generating consistent revenue streams, increasing 

capacity, lowering overhead costs, improving budgeting and planning, reducing debt, and 

providing greater flexibility. By managing cash flow effectively, contractors can improve their 

financial stability, reduce risk, and position their business for long-term success.

Becoming approved with Home Improvement Money.com, contractors can also increase the 

average sale amount per customer, resulting in increased revenue and profit margins. Offering 

financing can also enhance customer satisfaction by providing flexibility and convenience in 

payment options, which can lead to positive reviews and referrals. Home Improvement Money. 

com STATED INCOME programs are easy to implement, requiring minimal administrative work, 

NO TAX RETURNS, NO PAY STUBS, and NO W-2’s which will allow for more qualified more clients.

This will improve cash flow by providing upfront payment to contractors and allow them to 

double and even triple their income.

We believe every contractor needs a financing 

tool in their back pocket!
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